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White Papers/Case Studies

Identifying hand-raisers on specific topics
A free white paper or case study is a powerful B2B offer that can stimulate high click-through rates, result in 
successful lead generation, and influence purchases.  According to stats compiled by eMarketer, white papers are the 
second most-consulted source of information by corporate end users.

As a result, decision makers look to white papers or case studies in order to answer one fundamental question that is on 
their minds: “How will your product or service solve my business needs right now?”

Professional welders and fabricators often use white papers or case studies as the first source of information when 
conducting research about a particular product or service.

•	 Business leaders will usually pass along a white 		
	 paper or case study that they can understand to 	 	
	 other decision makers that are involved in the 		
	 purchase process.

•	 Decision makers will read a white paper or case 	
	 study first before ever contacting a “live” sales 		  	
	 representative.

•	 White papers and case studies account for a 	 	
	 significant portion of the input criteria that goes 		 	
	 into determining the solution providers that will 		
	 make it to the final selection stage.  A sales 		
	 representative’s role in the decision making 		
	 process is to confirm the facts and negotiate the 	
	 terms of the sale.

Welding Design’s Sponsored White Paper/Case Study 
Collection allows machine shop owners to download 
a sponsor’s white paper or case study from the 
WeldingDesign.com site.  Documents are listed along with 
the company’s name, URL, and a 50-word description.

White papers and case studies appear within their own 
section of the Welding Design website at www.WeldingDesign.com/Whitepapers.
This system helps site users find relevant papers when they are searching for content.

Actionable sales leads delivered in real time
Whenever a WeldingDesign.com visitor downloads a white paper or case study, Welding Design will email the person’s name, address, 
company name, job title, etc. to the sponsoring company.  This service allows the sponsor to quickly pass the lead to its sales team or 
enter it into its prospect database within minutes.

Investment: $495/net per month


